DRUG EDUCATION HAT WRITEUP

FOREWORD

What I am attempting to do with this writeup is to lay out
the successful actions I have implemented over the past 2 years
in doing drug education prevention presentations to over 250,000
students, teachers, health professionals, businessmen, computer
technicians, professional pilots and peolitical figures.

The first question I believe pops up in people's minds when
you say drug education is, "Does it work?" I can tell you that

past attempts in this field have not. Why? Simple! We know
that there are 3 barriers to learning any subject - if these are
not overcome no learning will occur. The answer is: a Narconon

Drug Education Specialist is an expert at overcoming them, thus -
learning does occur.

We know that if importances are altered in communicating

information to people the informastion becomes a lie to the person
receiving it. The answer to this is - we surveyed over 100,000
students to find out what was important and whalt was real to

them. We communicate the pieces of information that are
important to them and thus true...for them! The kids don't feel
lied to and they trust the presenter!!

It's as simple as that, in surveying the kids we have Zfound
that drug education does work. The real task begins; taking the
proven successful actions and getting them duplicated and
implemented across the planet. 1I've had a blast doing the first

phase and the second plase will be even better. Have fun!!!

ML
Bob Wiggins
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SECTION A — TECHNIQUES

1.) The Communication Drill
This is the most important part of the entire

presentation,
Purpose: To understand the drill, you have to realize
that a large portion of the group is "stuck in the

past" to a greater or lesser (flunked a test, fight
with mom, trouble with a classmate) degree. So your
group that you are trying to relay a message from 'A'
(cause) to 'B' (receipt point) is in large part missing
the 'B', no body home to receive rthis all important
communication.

So the drill or locational is not just effective, it

is miraculous; it runs as follows:

R-fact — I'm going to start this off with a communication
drill and I'm going to ask you to do a few things - start
of drilll
1. Look at a person Ack
2. Look at another person Ack
3. Shake one person's hand Ack
4., Shake two people's hands Ack
(at the same time)
5. Give one person a "Hi-Five" Ack
6. Say Hello to one person Ack
7. Say Hello to another person Ack
8. Find a person far away Irom you
and say Hello to them Ack
9. Stomp your feet 3 times Ack
10. Look at the ceiling Ack
11. Look at that wall (ind. wall) Ack
12. Look at that wall (ind. wall) Ack

All together look right up here!
- bang! Hit the blackboard -
Thank you. That's the end of the drill and this is
the start of the presentation.
You will see a marked rise in tone level and a very
"there" audience when you start. (Usually Enthusiastic)
Tips:
a. I do it tone 40.
b. I do it rapidly.
c. I assume control and have fun!!!
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Now I have a communication formula at work:
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Tips For Addressing The Group

I clearly lay out my:
a. Purpose in my own mind as to what I'm going to do
in the next hour.
example: To relay LRH data on drugs with such
effectiveness and intention that every
student will know that the way to
happiness 1is drug free.
b. Valuable Final Product: drug free lives
c. VFP : LRH is the source of the truth.
When I am standing in front of the group addressing them,
I observe them closely and find the 5 - 10 brightest kids
in the group. I then proceed to talk to them. I never
- talk to a "group", a "chunk of air", "some imaginary spot
in the middle of the group”, or over their heads. I TALK
TO PEQPLE, REAL. LIVE PEOPLE!

I confront one 'bright' student in the rear left
corner and I talk to him for a few seconds, then I flick
over to that attentive looking girl in the middle and I
talk to her for a few seconds, then flick to the rear
right, etc. I don't do it so rapidly that it's
dispersing but often enough to cover all areas of the
group. Why? Several reasons:

s



It creates a higher level of communication overall.
2. The lower tone individuals can't quite have that
much confront.
3. The kids with lower confront feel more comfortable
when the attention isn't directed right at them.
By directing the communication at the kids with
higher confront the communication formula isn't
violated.
* 5., The whole audience gradually comes up tone.

One very important point here - as you know from the
PTs tech., a certain percentage of your audience will be
PTs; some to such a degree that they will try to
interfere with the talk, try to cut your communication,
etc. Two very important pieces of tech. I utilize are

a. Bullbaiting - I never even grant it any beingness

what so0 ever.

b. Talking Against In

circuits and I
kidsY:
I keep the communication level high. Acknowlegde those
circuits and you're "dead in the water". Don't waste
time trying to "get through” to the kids who are not
listening, being
1.1, or interfering. Grant beingness to entheta and it
grows. Grant beingness to theta and it GROWS. Keep it
light, keep it fun, and stay focused on your purpose!!

>

*

terference (STCC) - I ignore the
keep talking to the beings 'bright

3.) Misunderstood Words, Creating a High Level of

Understanding - Apply the Study Tech in Your
Presentation

Having learned the 3 barriers to study, you know
that if a student goes by a word that he does not fully
understand the area right after that is a blank in his
memory. If he does this often enough he begins to
dislike the course, book, school, etc. Well, the same
holds true for public speaking.

I have done workshops with teachers and when
presented with the concept of a misunderstood word, they
nod very sagely and agree(most of them). It's as if they
know this data to a tee and yet I have actually watched
them use M.U.s when speaking in front of kids and I have




watched the kids go blank time after time. Teachers,
principals, health coordinators and nurses are up in
front of the kids for less than 2 minutes and they will
use words, several sometimes, that I don't even have
certainty on. I will look at the audience and will see
several students with their heads down, several with a
blank expression on their face, and very few paying
attention.

For the longest time I couldn't quite figure this
out. Why? If they understood the M.U. Principle, they
would just keep on giving the students M.U.s. Then one
day I was watching a teacher friend of mine and POW! It
hit me. This guy was a real good guy and I could tell
that he really cared about the kids. He had run late on
his Health class and asked me to sit in for 10 minutes
and then I could start my presentation. I watched
closely and I noticed that he used 3 or 4 words that you
would only find used in the more literate adult populace,
a couple of words he kept using over and over and I
noticed the students were getting more and more antsy
(nervous hysteria). I kept watching and then I realized
what was happening. [Quick Background: Since the early
1960's, school teachers have been trained in a concept
called "contextual understanding”. This consists of
looking at the words surrounding the word that you are
unfamiliar with and "learning" it's meaning from the
context of the sentence. If you are younger than 45
years old it is probably how you were taught in school.
Coincidentally the S.A.T. (College Boards) scores have
dropped every year since the inception of this idea, they
even lowered the standards of the test and they still
went down. But to get to the point here, this data is so
ingrained in the educators that they think by using the
word over and over in their presentation the kids will
understand the word. INCREDIBLE!] I have had numerous
teachers come up to me after doing a presentation and say
to me, "That's the first drug presentation I've listened
to that I actually understood what drugs do!"

Do you get the picture here? 0.K., so what I have
done in the past that has worked well is to,

1. Write up a whole script (not an outline) word for
word of what I am going to say in the presentation.



2. Then I drop back and circle every word in red that
they might not understand.

3. Then I figure out how to put those words into woxrds

they understand.

I then drill out the patter a couple of times and

i

away we go.
Never, Never, Never, use a word they might not
understand. Thanks!

4.) Handling Lack of Mass

This is where the fun starts. . You can get very
creative with this ‘one. There are tons of methods to
remedy lack of mass and I use as many ways as I can.
Here are some:

A. I draw LARGE diagrams as often as I can. Here are

examples:

Goo/

These are useful in clearing words and concepts; many
kids have a tough time conceiving visual pictures when
data is relayed. If I do these in a large manner it



insures good duplication, understanding and retention
of the data. The manifestations you will see in the
audience are the same as with a student who is reading.
They will begin to slouch in their seats, rub their
eyes, and the most common, they will begin to get
bored. I could spend an hour on this subject alone,
but briefly here: Think back to a teacher you had in
school that "bored you to tears" or any speakers you've
seen that were really boring. One of the reasons for
this is that they weren't supplying any mass with what
they were trying to convey or they never really got a
nice clear concept in their own minds of the data they
lat, boring,

were trying to relay. It comes across

i
and dull because the cause point looks like this:

Instead of this:




So having a nice clear visual picture of what you're
communicating yourself is important.

=h

Hand motions and mime help a lot; Body motion, lots o
motion of any kind helps immensly, especially with
younger audiences. (Take time to watch kids 8 - 11
years old an a play ground and all you see is motion,
motion, motion.) That is their reality level. It's
fast paced, it's action, it's movement. With kids
between the ages of 7 - 13, if you do a fairly
stationary presentation you violate their reality and
this happens,

o CONUMMUNICATION

=) o
ANy ReAXITY

Sound Effects as "Mass" - when I first started doing
these talks I began to use sound effects almost
"sub-consiously" because I knew that if I could add
some "soundtrack" to the visual presentation that it
would go a long way in providing mass. I learned fast
that this was a society of Sesame Street, Bugs Bunny,
and Arnold Schwartznagger - ZOOM! CRASH! POW! BANG!
WOOOSH! ZING! ZIP! SHOOOSH! BLAM!!! For example, in
describing the pictures sequentially in the mind;
"PA..PA..PA..PA..PA..PA..PA..PA..PA. .PA..PA..PAR!! One
right after the other, all in order, all in sequence.”
It can take data from way back here and
"WHOOOOOOSH! ! 1", It feeds it to the person, he takes a

drink "GUUG, GUUG, GUUG", he sets the dish down,

"PCHHK!", the line goes up "SHHHHK, SHHHT" and down
"PKCCKG". He gets out of the car and closes the door
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Get the idea? Good! Keep your purpose line clean as

far as using it to supply mass and reality - they will
think it's cute, they will think it's funny and that's
0.K. - but KEEP THE PURPQOSE CLEAN.

D. Personal Story's

I learned a long time ago that by personalizing
the presentations by using real people in example
stories to help illustrate the data, helps them _
visualize the information and also helps keep reality
high.

This is something that comes almost naturally as
you do the talks, it develops on it's own. The best
way to ease into it is as follows:

. 1. If you are going to do a 45 minute talk, go in there
with as much data as possible. i.e. Formats for
Drugs in Body, Media, Mind, etc.

2. Have a main theme; Drugs in Body for instance, and
go in there ready to present that first, but, have
the back up data on other topics to f£ill in.

3. As you do more of these you begin to integrate
little stories in to illustrate points. So what
happens is - "Drugs in Body" takes 15 minutes at
first and rapidly evolves* into one 45 minute
lecture (with 10 minutes for questions).

* This is important because the best retention level is

acheived by taking it one datum-at a time and working

it left, right, center and upside down. Take your
time, let it develop and you'll have nice wins.

5.) Maintaining "2 Way Flow"

THE DEFINITION OF AUDITING PER LRH IS: The action of
asking a preclear (person who is finding out more about
himself and life) a question (which he can understand and
anwer) getting an answer to that question and
acknowledging him for that answer.
I have observed that this patter seems to work the

best even in teaching someone something:

A. A little bit of data and ensure it's understood.

B. Ask a question the group can answer as a dgroup.
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C. When they answer back, give them a good
acknowledgement. Repeat A,B and C throughout the
lecture and it's like magic!

Instead of looking like this:

\;
It looks like this:

@ i A M @ Moz €
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* IT'11 give more reality on this when we hit the section
on the various presentations

Handling Audience Questions

Always answer their questions; this entails a lot
more than it appears. I try to fully answer their
question. Sometimes this entails giving a segment of
another lecture or even a real life story, but whatever
way I do it, I try to answer it so that it's answered and
understood! If it's going to take 5 minutes to answer, I
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let them know and get their agreement to proceed.
Whether it's a 5 minute answer or a 5 second answer I
check back to see if they got their answer, like: "Did
that answer it for you?" In other words, I don't go on
until it is completely answered and they are satisfied.

One more thing, if they ask a question, I will
usually validate them for asking. In other words, I'll
say something like, "Great question"” or "I'm glad you
asked that". I try to make them feel important for
asking.

Handling Interference

I touched on this earlier and I want to cover this
briefly here - before going out to lecture be well versed
on the Narconon Ups & Downs in Life course so you have
all the information. In a nutshell certain people will
sometimes try to interfere with the presentation so these
are the rules I try to follow:

A, Rlways have a teacher in the room when doing the
presentation - their presence acts as a deterent for
potential trouble makers. If you are doing 100 or
200 students, have several interspersed throughout
the audience. *

* With this handled, you can now get through to your
high percentage of kids who want the data.

B. Always ignore interference completelv and keep a
steady flow of communication to the kids who are
listening (88%) and increase your volume to get
through.

C. Never stop to reprimand kids who are being disruptive.
It puts 2 hats on simultaneously, educator and
disciplinarian, and this stops the data.

D. If you're in a situation where you're undermanned with
teachers in the room and you have a kid or kids that
are determined to stop you, I do the following:

1. I stop talking completely.

2. I TR - 0 the audience for about 5 seconds.

3. When everyone is quiet I give them this R-Fact:
"Most of this group has been great and I really
appreciate it. There are a few who will not stop
being rude. If they keep it up I'm going to have to
































































































